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LUXURY REAL ESTATE SPOTLIGHT SERIES: 
TOP 20 CITIES BY UHNW DENSITY 

 

Leading cities differ markedly by UHNW density, that is, the number of 

general residents per UHNW resident or secondary homeowner. Aside 

from the UHNW footprint, the size of a city’s general population and the 

demarcation of physical city limits, UHNW density can also reflect the 

character of a city and be influenced by the concentration of its prime 

real estate, be it residential, commercial or retail. 

 

Monaco and Aspen have far and away the highest levels of UHNW 

density. The city state of Monaco has the world’s highest density of the 

ultra-wealthy — with one UHNW individual (as a primary resident or 

with a second home) for every 29 

residents. In Aspen, one in every 47 

residents is UHNW. Both locations 

offer real estate and amenities that 

are highly targeted towards the 

wealthy. 

 

Switzerland’s two most-

populous cities, Geneva and 

Zurich, rank in the top seven for 

UHNW density. A favorable tax 

system, political stability, high-end 

education, outdoor pursuits and a 
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high quality of life draw many wealthy people to these modestly sized 

but highly international cities. 

 

Hong Kong is the highest-ranked global city, in sixth position. Its 

position is explained by Hong Kong’s attraction as both a primary 

residence and second home to the wealthy, coupled with the city’s 

natural geography, high population density and a large number of high-

rise apartments. Singapore is the only other Asian city in the top 20. This 

reflects, in part, the comparatively high general population densities in 

many of the region’s major cities, and also (particularly in the case of 

China) a more even dispersion of wealth across the country’s main 

urban centers than is the case in many other leading UHNW markets. 

 

The other large global cities rank — perhaps surprisingly — in the 

middle of the top 20. Despite their large general populations, the 

global cities of Los Angeles, New York and London rank from 11th to 13th 

respectively. This is a testament to their broad appeal to many UHNW 

individuals as a location for a primary residence and a second home. 

 

“2020 has seen large changes to the luxury real estate market. Many of 

my clients have made the decision to make a life change. As they can 

work anywhere, many are choosing quieter locations, with beaches or 

mountains, or moving away from the typically more congested cities.”  

— Bonneau Ansley III, Founder and CEO, Ansley Atlanta, GA 

 

REALM is the first globally collaborative real estate platform that combines 

real-time data with human experience and networking, and its membership is 



Succession Advisors  successionadvisors.com 3 

comprised of the most accomplished real estate professionals ever assembled. 

A REALM membership is a relationship enhancer, and includes a game-

changing technology platform that will enhance client data, provide a lifestyle 

profile for a member’s clients, and then matches elite REALM members 

anywhere in the world based on the clients they represent and the listings 

they have. To learn more, go to www.realm-global.com 

 

The global leader in wealth information and insight, Wealth-X partners with 

leading prestige brands across the financial services, luxury, not-for-profit and 

higher-education industries to fuel strategic decision-making in sales, 

marketing and compliance. Wealth-X boasts the world’s most extensive 

collection of records on wealthy individuals and produces unparalleled data 

analysis to help organizations uncover, understand and engage their target 

audience, as well as mitigate risk. Founded in 2010, with staff across North 

America, Europe and Asia, Wealth-X provides unique data, analysis and 

counsel to a growing roster of more than 500 clients worldwide. 
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